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We are pleased to announce that Marcine Kline 
has joined Glen Oaks Escrow!
Marcine’s team comes to us with more than three decades of serving the  
San Fernando Valley providing a full-service escrow experience including 
expertise in probate and trust sales.

Although temporarily working in our Glendale location, 
you can expect to visit Marcine’s team in our new 
Sherman Oaks office in early 2016.

Please join us in welcoming Marcine!

6100 San Fernando Road  |  Glendale, CA 91201  |  www.glenoaksescrow.com

MARCINE KLINE 
818.500.0400  |  mkline@glenoaksescrow.com
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*By dollar volume in 2014, Scotsman Guide, April 2015. 
©2016 Cohen Financial Group, a division of CS Financial, Inc. All rights reserved. Not all applicants will qualify. CS Financial, Inc. is a real estate broker licensed by the CA Bureau of Real Estate, 
lic# 01257559, NMLS# 31132. Equal housing lender. 

P 310.777.5401  F 310.777.5410

cohenfinancialgroup.com

$10 Billion
LOANS FUNDED

18,000
LOANS CLOSED

We are the industry’s top mortgage professionals 
getting more complex deals done than anyone else.
Custom-Fit Solutions
A unique and personalized 
approach to every situation 
including self-employed, 
high-net-worth, and foreign 
borrowers.

Relationship-Based 
Client Experience  
The highest reputation in the 
industry with excellent rapport 
with Sellers’ Agents.

Quick Closures
Direct channel to banks’ executives 
for quicker approvals and unmatched 
professional expertise to get deals 
done.

Transparency & Communication 
Throughout The Entire Process
Consistent execution on all loans with 
no surprises. 30+

YEARS EXPERIENCE

Sasan Abrams
sabrams@cohenfinancialgroup.com
BRE 01959640 - NMLS 1194434
Originator Specializing in Multi-Family 
& New Development

Mark Cohen, Broker
BRE#: 1016103 - NMLS#: 37230
markcohen@cohen� nancialgroup.com 

Seth Cohen, Broker
BRE#: 01935101 - NMLS#: 982573
seth@cohen� nancialgroup.com

DEALBREAKERS.MDEAL MDEALBREMBREAKERS.M AKERS.

Mark
Cohen

#1 ORIGINATOR

NATIONWIDE*

2014
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WE HAVE MORE WAYS
TO SAY YES!
BANC HOME LOANS, a division of Banc of California N.A., (NYSE: BANC) has provided home loans to borrowers 
throughout California and across the West since 1941. We combine the speed and agility of a decentralized 
mortgage lender, with the expertise and resources of a tier-one bank–and our complete selection of portfolio 
lending products o� er More Ways To Say YES! to your buyers.

*on exception only

FLEXIBLE PORTFOLIO LENDING

• Non-QM Experts

• Alternative Documentation

 • 1-Year Tax Return

 • 12-Months Bank Statements

 • Asset Depletion

• Expanded Criteria (Second Chance) Programs:

 • FICOs to 620*

• I/O Options Available on Most Programs

CONVENTIONAL LENDING

• Conventional Conforming (“Agency”)

• Agency High Balance

• Jumbo/Non-conforming

• Jumbo Conduits

• FHA, VA, CalHFA, USDA

• Renovation Lending: 203(k), HomeStyle®, Construction Lending

• Home Equity Line of Credit (HELOC)

• Reverse Mortgages
• Niche Products

*Third-party survey representing 2,542 client responses over a 365-day period, April 2014 to April 2015. 
©2015 Banc of California, National Association, dba Banc Home Loans. All rights reserved. Not all applicants will qualify. Some products o� ered by Banc Home Loans include modifi ed documentation 
requirements and may have a higher interest rate, more points or more fees than other products requiring documentation. Minimum FICO, reserve, and other requirements apply. Contact your Loan O�  cer 
for additional program guidelines, restrictions, and eligibility requirements. Rates, points, APR’s and programs are subject to change at any time until locked-in. NMLS #530611   EQUAL OPPORTUNITY 
LENDER  |  MEMBER FDIC

“My experience was the best I could imagine it being.” 
The West Family, Laguna Niguel, CA

30 DAYS 
OR LESS

AVERAGE
CLOSE TIME

We asked over 2,500 Banc Home Loans 
clients to provide their feedback and the 
results are unanimously positive:

888.267.5372   |   banchomeloans.com/branch/beverly-hills

96%
indicated they
“would refer or recommend us 
to friends or family”*91% give us the Service Rating of

Excellent*
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No Tax Return Loans*

310-859-0488

Foreign National Loans
From $500K to $25 million.

DAMON GERMANIDES
BRE 01794261 | NMLS 317894
damon@insigniamortgage.com

CHRIS FURIE
BRE 01004991 | NMLS 357449
chris@insigniamortgage.com

9595 Wilshire Blvd., #205, Beverly Hills, CA 90212  |  www.insigniamortgage.com

Irrevocable Trust, Blind Trust, & LLC Vesting OK. Purchase or Refinance. Business Funds Allowed. 

2.740%

2.888%
APR

3/1 Adjustable Rate Mortgage

1st Lien Loans

1st Lien Loans

$500,000 - $4,500,000 • 60% LTV

3.625%

3.781%
APR

5/1 Adjustable Rate Mortgage
$500,000 - $4,500,000 • 60% LTV

©2015 Insignia Mortgage, Inc. *(1) These products require other forms of income documentation and asset verification in lieu of tax returns. Not all applicants will 
qualify. Some products we offer may have a higher interest rate, more points or more fees than other products requiring documentation. Minimum FICO, reserve, 
and other requirements apply. Contact your loan officer for additional program guidelines, restrictions, and eligibility requirements. Rates, points, APRs and 
programs are subject to change without notice. Loan to values (LTV) are based on appraised value. Actual closing times will vary based on borrower qualifications 
and loan terms. Insignia Mortgage, Inc., is a real estate broker licensed by the CA Bureau of Real Estate, BRE #01969620, NMLS #1277691. (2) With an interest-only 
mortgage payment, you will not pay down the loan's principal balance during the interest-only period. Once the interest-only period ends, your payments will 
increase to pay back the principal and interest. Rates are subject to increase over the life of the loan. Contact your Insignia Mortgage, Inc. loan officer to determine 
what your payments might be once the interest-only period ends. (3) Loan to Cost (LTC) is defined as the acquisition price of the property plus the cost to build as 
determined by a bank appraisal. Loan to values (LTV) are values based on a bank appraisal.

Sampling of rates as of January 27, 2016

NATIONALLY RANKED
MORTGAGE BROKER
PER SCOTSMAN GUIDE#6 NATIONALLY RANKED

MORTGAGE BROKER
PER SCOTSMAN GUIDE#32

AS SEEN IN THE

Self Employed & Real Estate 
Investor 

1031 Exchange OK
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www.RealEstateLosAngeles.com

Ian Fleishman
310.435.5242

IanMFleishman@ca.rr.com

RE/MAX Estate Properties Welcomes

Ian Fleishman
to our WLA/Westwood Office

ESTATE PROPERTIES

ESTATE PROPERTIES

Santa Monica

Venice 

West LA/Westwood

Marina del Rey

Abbot  Kinney

Beverly Hills

El Segundo 

Manhattan Beach

Downtown 
Manhattan Beach

Hermosa Beach

Malaga Cove 

Redondo Beach

South Bay

Silver Spur

Miraleste

San Pedro



PAGE A10



PAGE A11



THE MLS BROKER CARAVAN™A12 | TUESDAY, FEBRUARY 2, 2016



PAGE A13



PAGE A14

9000 W. Sunset Blvd. Suite 1100
West Hollywood, CA 90069

7920 Sunset Blvd. Suite 100
Los Angeles, CA 90046

Steven Robbins
Team Leader

(310)623-1300
StevenRobbins@KW.com

Associate Manager & 
Assistant Team Leader

KW Hollywood Hills Would Like 
To Welcome Our New

With 25 years of real estate experience in the Greater Los Angeles area, 
Debi has provided the ultimate in service to her clients, and colleagues alike, 
often exceeding their distinctive goals with her dedication, determination 
and knowledge. One of her specialties is reading between the lines and 
understanding one’s goals. Debi prides herself with delivering quick results 
and successfully negotiating win-win deals.  Born in Los Angeles and raised 
in New York, she decided to return home to sunny California in 1990, and 
then fell in love with the diverse architecture. With a background in design 
and art history, and a daughter of a building contractor, she sees beyond the 
layers of paint and carpet and educates the clients ahead of the inspections.  
It only seemed natural to enter into the real estate business, while searching 
for a home to start and raise a family.  Living in the Hollywood Hills has been 
enriching and it has given her so many opportunities to experience both the 
ups and downs in the market.

Joining Keller Williams was an easy choice; it’s an innovative company 
that focuses not only on the latest technologies, but also on the agents 
themselves.  With the high level of courses ranging from basic skills in real 
estate to providing systems that build businesses that reach the highest level 
Debi believes that real estate is fascinating and always changing, I love what 
KW is really all about...”To build careers worth having, businesses worth 
owning, and lives worth living”!

Born and raised in south Texas, Greg has over 15 years of retail 
management experience. During his time in retail, he developed his 
ability to recruit, train, and manage for several Fortune 500 companies. 
Greg is no stranger to California, he has lived in San Diego, Ventura, 
Santa Paula, and Oxnard for over 10 years. In 2008, he decided to start 
his own business and began a career in Real Estate. In 2009, he joined 
Keller Williams’ largest office in South Texas. Learning the Keller Williams 
culture and models was instrumental in developing a successful business 
throughout his career. 

With over 8 years of residential Real Estate experience, Greg has relocated 
to Los Angeles to continue his career in Real Estate and join the Executive 
Team. In his capacity as Assistant Team Leader and member of the Agent 
Leadership Council (ALC), he is able to apply his experience recruiting 
and training to his market center. At Keller Williams Hollywood Hills, he 
is responsible for recruiting and on-boarding exceptional agents to join 
our team. He oversees the market center’s training, mentorship, and 
development program. He uses his passion, knowledge, and energy to 
teach and motivate new and experienced agents through our industry 
leading training programs. 

Greg Posada
Assistant Team Leader
greg@gregposada.com
310.623.1361

Debi Raveh
Associate Manager
draveh@att.com
323.839.5250
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gibsonintl.com

Gibson International
Welcomes

Lumpkin Perez Real Estate

Lumpkin Perez Real Estate can be reached in our Brentwood office

Pam Lumpkin: 310.993.7085  / pam@pamlumpkin.com

Hazel Perez: 310.256.6430 / hazel@lumpkinperez.com
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In Loving Memory

Kimberly Casillas-Pemberton
The real estate community is heartbroken by the loss of Kim Pemberton.

A beloved member of the Los Angeles real estate community, Kim’s ability to light up a 
room was second-to-none. She was beloved and admired by all of those who ever had 
the privilege of spending time with her. Kim’s kind, caring and friendly nature helped 

brighten the lives of everyone she worked with. 

She will continue to be missed for years to come.

HILTON & HYLAND  |  GIBSON INTERNATIONAL  |  COLDWELL BANKER  |  SOTHEBY’S
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Jory Burton
jory.burton@sothebyshomes.com
310.860.4514

Grace Carelli
grace.carelli@sothebyshomes.com
310.968.3499

Andrew Clark
andrew.clark@sothebyshomes.com
310.975.5190

Joy Denton
joy.denton@sothebyshomes.com
310.266.9877

Leslie Kavanaugh
leslie.kavanaugh@sothebyshomes.com
310.860.4516

Richard Klug
richard.klug@sothebyshomes.com
310.991.1333

Brooke Knapp
brooke.knapp@sothebyshomes.com
310.413.7926

Drew Mandile
drew.mandile@sothebyshomes.com
310.749.7124

Barry Peele
barry.peele@sothebyshomes.com
310.278.0962

Victoria Risko
victoria.risko@sothebyshomes.com
310.882.0246

Marc Silver
marc.silver@sothebyshomes.com
310.809.4656

Barry Sloane
barry.sloane@sothebyshomes.com
310.786.1844

RECOGNITION

In our fast-paced world of constant communication, it is sometimes important to stop and take 
a moment to celebrate our successes. This is one of those times.

Frank Symons, Western Region Executive Vice President/Chief Operating Officer and Brokerage 
Manager, is very pleased to recognize and congratulate these agents for their outstanding 

performance in 2014. Their success was phenomenal and we look forward to its continuation. 
Congratulations.  
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Ruzanna Ayrapetyan
ruzanna.ayrapetyan@sothebyshomes.com
310.910.3254

ASSOCIATION 

They say you are known by the company you keep. We are fortunate to be known for the 
exceptional agents that distinguish us in communities all over the world. Today in our Beverly 
Hills office, we are pleased and proud to announce several new exceptional associations. 

Frank Symons, Western Region Executive Vice President/Chief Operating Officer
and Brokerage Manager, is delighted to welcome the new members of our team.  
Welcome. 

Brandt Hartmann
brandt.hartmann@sothebyshomes.com
310.710.3221

Elizabeth Potter
elizabeth.potter@sothebyshomes.com
825.922.6929

Oh Uaudomkiat
oh.uaudomkiat@sothebyshomes.com
310.724.7000

Melinda Barrington
melinda.barrington@sothebyshomes.com
310.912.0636

Alexander Koustas
alexander.koustas@sothebyshomes.com
310.363.2344 

Armin Vartanian
armin.vartanian@sothebyshomes.com
310.849.9996

Carmen Berg
carmen.berg@sothebyshomes.com
310.995.5900

Dean Mandile
dean.mandile@sothebyshomes.com
310.777.5135

Daniela De La Fe
dani.delafe@sothebyshomes.com 
305.542.3701

Leanna McAnulty
leanna.mcanulty@sothebyshomes.com
310.270.7627

Bill Starkov
bill.starkov@sothebyshomes.com
818.262.7586

Carly Greenberg
carly.greenberg@sothebyshomes.com
310.497.4205

Tikva Nemani
tikva.nemani@sothebyshomes.com
310.409.8061

Max Spiegelman
max.spiegelman@sothebyshomes.com
415.297.9710

Edward Tran
edward.tran@sothebyshomes.com
310.500.5653

Ferdinand Prinz von Anhalt
ferdinand.anhalt@sothebyshomes.com
714.260.7697

9665 Wilshire Boulevard, 400 | Beverly Hills, CA 90212 | 310.724.7000 
sothebyshomes.com/losangeles

Sotheby’s International Realty and the Sotheby’s International Realty logo are registered (or unregistered)
service marks used with permission. Operated by Sotheby’s International Realty, Inc.

Beverly Hills Brokerage
Presented by Sotheby’s International Realty’s

Not Pictured

Greg Goodman
greg.goodman@sothebyshomes.com
310.283.755
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We lost a beloved friend on Wednesday, January 27th at 12:03 am.
 

To all who were blessed to know him, he will always be an amazing inspiration. Generous, 
loving, an incredible man. We will always love you, Joe, and we miss you everyday. 

Rarely in life are we blessed with a friendship like yours.
You are an angel in heaven above.

 
Thank you for your time on this earth. 

We love you Joe.

Mark, Dustin, Jordana, Peter, and Sam

In loving memory of our great friend

Joe Convery
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ENGEL &VÖLKERS
WELCOMES

Michele.Blackmon@EVUSA.com  
MicheleBlackmon.EVUSA.com | 310.906.5896

   

ENGEL & VÖLKERS WELCOMES MICHELE BLACKMON
DIRECTOR OF GLOBAL ASSETS

Michele Blackmon Estates was established in 1993 and is known for representing  
architectural and historical properties globally. Michele has sold exceptional homes for 
A-list celebrities across the United States including Beverly Hills, Venice, Malibu, Miami 
and New York City. She also works internationally in fantastic locations, such as Italy, 
France and Ireland to name a few. Michele Blackmon Estates is now joining forces with 
Engel and Völkers as Director of Global Assets.

SANTA MONICA 
SantaMonica.EVUSA.com

EVSantaMonica

BEVERLY HILLS
BeverlyHills.EVUSA.com

LOS ANGELES
LosAngeles.EVUSA.com

EngelVolkersBeverlyHills EngelVolkersLosAngeles
310.460.2525 310.777.7510 323.937.5101
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Stay Connected to Your Clients
With Your Branded Version of the 
homesnap pro™ app at no Charge!
Branded Version of Homesnap for Your Clients and Contacts
 • You’re the only agent your contacts ever see in Homesnap. 
 • Automatically track every home your clients snap, Favorite or Discuss
 • Recommend homes to any client with a single tap

Engage Your Entire Sphere, Not Just Active Buyers
 • Connect with anyone, from the curious to the serious buyer.
 • Homesnap is fun and addictive for anyone with even a passing interest in homes.

Available Automatic Email Marketing to Your Sphere
 • Every email includes your name, picture and an invitation to “ask a question”
 • Weekly email shows new local listings, contracts and sales, customized for each client.
 • Every client who engages becomes “yours” in Homesnap.

A REALTOR® Member Benefit


