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Relax, Francesco’s
Got You Covered.

“I pride myself on only working
with the best, and | can assure
you that | will continue to partner
with Francesco on my most
important deals!”

Josh Altman
Hilton & Hyland Real Estate

“Francesco was my committed
advocate throughout the entire
lending process. You need
someone who will be on your
side and more worried about
getting the loan done than you
are. Francesco is that person.”

Molly Stephens, Partner
Quinn Emanuel Urquhart &
Sullivan, LLP Los Angeles

“My wife and | couldn’t have
asked for a more easy-going
professional to educate us in the
entire financing process, and he
made a daunting, difficult task
seem easy and polished.”

Andrew T. Cohen, M.D., FACS
Past Chief of Plastic Surgery,
Cedars-Sinai Medical Center

“Ourfirst closing is not the last
time we will be working with
Francesco. Success is all about
aligning yourself with the right
advisors, and Francesco is clearly
a star player on our team.”

Debbie Miller

Executive Vice President Domestic
Theatrical Marketing, 2oth
Century Fox

Francesco will leverage Guaranteed Rate’s competitive advantage to
get your deals done quickly and save your clients money, whether
they’re conventional or non-traditional buyers.

CALL FRANCESCO TODAY FOR INFO
ON LOANS UP TO S15 MILLION!




above the penthouses

the griffith

the vista the bower

axiom altair

This is the new Hollywood.
5 unrivaled spaces ready to customize.
Private construction tours available.

abovethepenthouses.com
888.920.8270

An HEI/GC Hollywood and Vine, LLC project. The Residences at W Hollywood are not owned, developed, or sold by Starwood Hotels & Resorts Worldwide, Inc. or its affiliates. HEI/GC Hollywood and Vine, LLC, a joint
venture between Gatehouse Capital Corporation and HEI Hotels and Resorts, LLC, uses the W® trademark and trade names under a license from Starwood Hotels and Resorts Worldwide, Inc. This is not an offer to sell or
solicition of offers to buy, nor is any offer or solicitation made where prohibited by law. The statements set forth herein are summary in nature and should not be relied upon. A prospective purchaser should refer to the entire set of documents
provided by HEI/GC Hollywood and Vine, LLC project and should seek competent legal advice in connection therewith. No view is guaranteed and views may be altered by subsequent development, construction
and landscaping growth. Pricing is subject to change at the sole discretion of the seller without further notice. Equal housing opportunity. Exclusively listed by PowerPlay Destination Properties, California, Inc. DRE #01905447.
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Staying
on Top of
the Game:

Cohen Financial Group
and Seth Cohen are
raising the bar higher

When your father has been the nation’s #1 originator for 12 of
the last 17 years, the bar for success in the L.A. real estate
and mortgage arena is pretty high. But Seth Cohen, an
accomplished mortgage originator and real estate broker in

his own right, is not content to simply rest on his father’s laurels. Cohen Financial Group’s flexible lending products and

Education: Graduate, USC Marshall School of Business; SR e TS VeI 22 e S GR e

CA BRE License

open more doors than any other originator in the country.
From self-employed borrowers who have difficulty

Personal: As a new homeowner, | understand the importance showing income to high-net worth borrowers wanting

of communication throughout the entire transaction. Nothing to use assets and income to repay a mortgage, we

_ _ . . have the lending solutions our partners need to close
can replace the satisfaction that personalized customer service deal
more deals.

brings. It may sound cliché, but what | enjoy the most is . .
Email Mark at markcohen@cohenfinancialgroup.com
helping clients overcome obstacles and providing solutions

to achieve their dreams.

Sage advice: My dad always says, “Begin each day like the = g ( : I_l E N

score is zero to zero. You can't rely on your last win to carry ﬂnaﬂgal group
P 310.777.5401 | F 310.777.5410

you through to tomorrow. You must always start over and

work from there. That's how you stay on top of the game.”

Email Seth at seth@cohenfinancialgroup.com
Preferred

lending
partner for:

9595 Wilshire Blvd., Suite 801, Beverly Hills, CA 90212

cohenfinancialgroup.com | © 2014 Cohen Financial Group, a division of CS Financial, Inc.
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When your deal closes, we all succeed.

Dear Mark,

When both agents and clients ask me whom I work with for residential lending, I consistently recommend you. Why?

Because you consistently demonstrate the amazing qualities that have made our transactions successful: vigorous
tenacity to get the job done, fearlessness to meet the most challenging situations, and a forthrightness in quickly
determining what’s possible for the applicant up front. In addition, your ability to tap into a panoply of financial

programs makes your services available for a variety of buyers.

Thanks so much. I look forward to another thirty years of working together.

Mike Deasy — CEO | Co-Managing Director | Broker — Deasyl/Penner&Partners

Dear Mark,
Thank you and congratulations for closing yet another challenging deal! Our bid was chosen over multiple all-cash offers.

You are my first recommendation to clients and their representatives, many of whom I’'m not surprised to learn have
worked with you over the years—a loyal following based on years of great personal attention and service, regardless of

the size or complexity of the transaction.

You provide the most important ingredient to an agent: confidence. I look forward to closing our next deal together

in a few weeks!
Best regards,

Brett Lawyer — Hilton & Hyland

Dear Mark,

I want to thank you for helping to close my most difficult deal of 2013! The prospect of closing a transaction with
international clients was daunting, to say the least. Your expert knowledge of complex financial scenarios, as well as

total availability after hours to my overseas clients proved your commitment to getting the deal done.

In my 25-plus years as a real estate professional, I have come to understand that there is absolutely no substitute for

experience, hard work and, most of all, talent. I truly believe that you are the best in this business.
Warm regards,

Linda May — Estates Director — Coldwell Banker Previews International

Call Mark Cohen today at 310-777-5401 to see how we can open doors for you and your clients.

Mark Cohen has originated more than $10.6 billion in residential loans and closed more than 19,000 deals since 1999.**
He has also been named the #1 top mortgage originator in the nation by leading mortgage publications,” recognized for
his lending options, flexibility and expertise.

@@ COHEN financial group

P 310.777.5401 | F 310.777.5410
9595 Wilshire Blvd., Suite 801, Beverly Hills, CA 90212

Preferred lending as @)‘ ﬂ

Mark Cohen, Broker partner for: = !|,-g,,m Seth Cohen, Broker

uc
BRE#: 1016103 - NMLS#: 37230 Bt s BRE#: 01935101 - NMLS#: 982573

nnnnnn

© 2014 Cohen Financial Group, a division of CS Financial, Inc. a real estate broker licensed by the CA Bureau of Real Estate, lic# 01257559, NMLS# 31132. By dollar volume according to Mortgage
Executive Magazine, “Top 200 Originators in America 2013, Origination News” and Scotsman Guide, “Top Originators,” 2012. **Mortgage Originator, 1996-2009.



We are proud to announce the launch of

DOUGLAS ELLIMAN
/ KNIGHT FRANK
~RESIDEN AL

THE WORLD’S LARGEST CONNECTED NETWORK
OF LUXURY PROPERTIES

Depaglos

FINE HOMES

P9 Knight
® 4 Frank

RESIDENTIAL

ASKELLIMAN.COM
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REAL ESTATE AGENTS:

Double Your Business
Dominate Your Market

The Nation’s Top Agents Will Show You How For Free
at Partner Xchange - px.guaranteedrate.com

Deanna Kory Jennifer Ames
Corcoran Real Estate Group, NYC Coldwell Banker, Chicago

Over $1B in Property Sold $125M in 2013

Partner Xchange’s newly launched Master Class series Get free access to the tips and techniques of agents who have
interviews dozens of top real estate agents across the closed a combined total of over $7 billion.
country who share their best practices for success and

show you how to dominate your market in four key areas: SIGN UP TODAY AT NO COST
FOR A CHANCE TO WIN AN IPAD

- Marketing
px.guaranteedrate.com

- Business Development

 Building Your Team _ .
For more information about Guaranteed Rate,

« Using Smart Technology contact James Elliot at 310.806.4604

With fresh content arriving every day! or james.elliott@guaranteedrate.com

Partner Xchange | guarantee(m

No purchase necessary. Open to individuals who are legal residents of the 50 United States (incl. D.C.) and are 18 years or older. Void where prohibited. Enter by: 8/15/14 for official rules and prize description, visit px.guaranteedrate.com. Sponsor: Gi | Rate, 3940 N R od Chicago, IL 60613. The information in
this flyer is for the dissemination to and for the use of real estate entities only and is not an advertisement for the extension of credit to consumers. eauaL Housia Lenoer GUaranteed Rate NMLS 1D:2611




When it comes to the lending process, the last thing you want are delays. Delays can cost the buyer money, hurt
reputations and even derail transactions. We understand this, and that's why we're committed to providing a timely,

streamline process from start to finish. Your buyers work with one person the entire time, and all decisions are made
locally, ensuring a smooth route to closing, and on to their new home.

Call one of our Westside mortgage experts today.

Jonathan 0’Donnell Buddy Epstein Caroline McPherson
310.622.1133 310.622.1140 310.622.1137

BANK of
MANHATTAN

MORTGAGE LENDING

9401 Wilshire Blvd., Suite 602 (at Canon) Beverly Hills

Member

Certain limitations, conditions, and fees may apply. Rates, terms, conditions and availability are subject to change or withdrawal at any time and without notice.
FDIC Other conditions and restrictions may apply. © 2014 Bank of Manhattan, N.A., NMLS# 401422
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TODD SEABOLD ELI WEINBERGER SCOTT ENGEL JAY GOLDBERG RICK KLEINFINGER
Branch Manager, nmlis# 486120  Sales Manager, nmls# 486143 Sales Manager, nmls# 260965 Sr. Loan Consultant, nmls# 261023 Sr. Loan Consultant, nmls# 260526

D:310.367.7696 D:310.927.2467 D:310.739.6243 D:310.600.1988 D:310.429.7683
todd.seabold@nafinc.com  eli.weinberger@nafinc.com  scott.engel@nafinc.com jay.goldberg@nafinc.com rick.kleinfinger@nafinc.com

ALITABRIZI DANIEL GAT STEPHANIE KATES LYNDI MALLORY JASON VANDERPOORT
Loan Consultant, nmis# 226998  Sr. Loan Consultant, nmls# 261049  Sr. Loan Consultant, nmls# 481277  Sr. Loan Consultant, nmls# 236144  Sr. Loan Consultant, nmls# 354687
D:917.676.6430 D:310.363.5800 D:818.231.8960 D: 323.877.4028 D:310.308.7115
ali.tabrizi@nafinc.com daniel.gat@nafinc.com stephanie. kates@nafinc.com  lyndi.mallory@nafinc.com jason.vanderpoort@nafinc.com

2{0]\\ Y 0]V]]:7:V RAMIN LAVI CHRISTIAN CRANDALL JAMES GUZIK WILFREDO PERDOMO
Loan Consultant, nmls# 40105 Loan Consultant, nmls# 1053717  Loan Consultant, nmlis# 78846 Loan Consultant, nmls# 486122 Loan Consultant, nmls# 1032590

D: 626.388.4007 D:714.390.8249 D: 323.707.3532 D:213.373.3032 D:310.409.2158
ron.sequeira@nafinc.com ramin.lavi@nafinc.com christian.crandall@nafinc.com james.guzik@nafinc.com wildfredo.perdomo@nafinc.com

VISIT US AT OUR LOCAL BRANCH 9465 WILSHIRE BLVD. SUITE 400. BEVERLY HILLS, CA 90212
OR GO ONLINE TODAY! BRANCH.NEWAMERICANFUNDING.COM/BEVERLYHILLS

*14 business day guarantee only applies to purchase transactions. This guarantee does not apply to Reverse Mortgages, FHA 203k, loans that require prior approval from an investor, brokered loans, or loans with a
2nd td. The guarantee does not apply if events occur beyond the control of NAF, including but not limited to; appraised value, escrow or title delays, 2nd lien holder approval, short sale approval, or lender conditions
that cannot be met by any party. The 14 day trigger begins when your initial application package is complete and you have authorized credit card payment for your appraisal. If NAF fails to perform otherwise, a credit
of $250 will be applied toward closing costs. Licensed by the California Department of Business Oversight under the Residential Mortgage Lending Act License #4131117. NMLS #6606. All products are not
available in all states. All options are not available on all programs. All programs are subject to borrower and property qualifications. Rates, terms and conditions are subject to change without notice. © New

2 American Funding. New American and New American Funding are registered trademarks of Broker Solutions, DBA New American Funding. All Rights Reserved. 08/2014




A14 | TUESDAY, SEPTEMBER 16, 2014 THE MLS BROKER CARAVAN™



THE MLS BROKER CARAVAN™ TUESDAY, SEPTEMBER 16, 2014 | A15



Mortgage Capital Partners Recognizes

HECTOR ZUNIGA

As a Senior Vice President at Mortgage Capital Partners, Hector Zuniga has access to
loan solutions that are simply not available at your local bank. He is consistently a top
producer as a result of over 15 years of experience and a steady stream of satistied clients.

"We conld not have had a better experience. Quick, accurate, friendly and easy.

We have already referred about a dozen people.”
Ben C. (Cheviot Hills, CA)

"Hector stands out above all."
Jordan N. (Los Feliz, CA)

"We loved Hector - he did above and beyond what we expected. We feel we could trust him!"
Danielle E. (Sherman Oaks, CA)

"Hector is an honest, helpful, knowledgeable, efficient and friendly loan officer.

These are traits which are hard to come by in the industry."
Amy N. (Santa Monica, CA)

"Extremely belpful in explaining options clearly and in terms I could nnderstand.”
Lynn K. (Santa Monica, CA)

""Personalized service. We didn't feel like we were just another number."
Elisabeth R. (Sherman Oaks, CA)

"You keep at it. You don't give up. You get it done."
Dean E. (Tiburon, CA)

Hector Zuniga

Senior Vice President
NMLS# 263277

Direct: 310.295.6255 c MORTGAGE
Email: hzuniga@mcpbank.com M p CAPITAL
PARTNERS

12400 Wilshire Blvd., Suite 200
Los Angeles, CA 90025

www.mcpbank.com

© 2014 Mortgage Capital Partners, Inc.
Mortgage Capital Partners, Inc. is a lender under California Real Estate License #01858965. NMLS #239902.




MORE

WAYS TO CLOSE MORE LOANS
FOR MORE CLIENTS.

At CS Financial, we’re creating real estate opportunities and qualifying more
self-employed and non-traditional borrowers with our innovative, industry-
leading portfolio loan programs, including:

® 1-YEAR TAX RETURNS PROGRAM @ DEPLETION OF ASSETS PROGRAM @ PORTFOLIO FULL DOC

© EXPANDED CRITERIA PROGRAM
Give your clients a second chance at homeownership with our special 5/1 & 7/1 ARMs. Designed for borrowers

with less-than-perfect credit: short sale, foreclosure, deed-in-lieu, BK, and mortgage lates are acceptable
Minimum FICO: 660

© 12-MONTH BANK STATEMENTS PROGRAM
Designed for self-employed borrowers with 12 months of personal or business bank statements.
Loan amounts to $3.5M and LTV up to 70%.

CALL TODAY TO PUT OUR POWERFUL IN-HOUSE LENDING PLATFORM
T0 WORK FOR YOU AND YOUR CLIENTS.

BEVERLY HILLS: 9595 Wilshire Blvd., Suite 801, Beverly Hills, CA 90212 | P 310.777.3600 | F 310.777.3610
CALABASAS: 23586 Calabasas Road, Suite 203, Calabasas, CA 91302 | P 818.735.7979 | F 818.735.7970

v,

©2014 CS Financial, Inc. All rights reserved. Not all applicants will qualify.

Some products offered by CS Financial include modified documentation requirements and may have a higher interest rate, more points or

more fees than other products requiring documentation. Minimum FICO, reserve, and other requirements apply. Contact your Loan Officer

> 4 for additional program guidelines, restrictions, and eligibility requirements. Rates, points, APR’s and programs are subject to change at
any time until locked-in.

FINANCIAL  csFinancial, Inc. is a real estate broker licensed by the CA Bureau of Real Estate. BRE 1257559 | NMLS 31132 ﬁ Yo 2

by oo CENDER




The Brentwood office of

COLDWELL BANKER
RESIDENTIAL BROKERAGE

/S thrilled to welcome back

ADRIENNE TOURTELOT

REALTOR®

(310) 413-1088
adriennetl@yahoo.com

adriennetourtelot.com
CalBRE#01447218

COLDWELL BANKER RESIDENTIAL BROKERAGE BRENTWOOD | 11661 SAN VICENTE BLVD FL 10, LOS ANGELES, CA 90049

RESIDENTIAL Interested in affiliating with Coldwell Banker Residential Brokerage

BROKERAGE in Brentwood? Contact Ellen Bergereon at (310) 820-6651

©2014 Coldwell Banker Real Estate LLC. All Rights Reserved. Coldwell Banker Real Estate LLC fully supports the principles of the Fair Housing Act and the Equal Opportunity Act. Each Coldwell Banker Residential Brokerage office is owned by a subsidiary of NRT LLC. Coldwell Banker® and
the Coldwell Banker Logo, Coldwell Banker Previews International® and the Coldwell Banker Previews International Logo, are registered service marks owned by Coldwell Banker Real Estate LLC.
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ENGEL&VOLKERS
WELCOMES

Louise Leach Juan Longfellow
213.344.8090 310.920.3019
louise@Ilouiseleach.com juan@juanlongfellow.com

Raphael Barragan and Robert Cipolloni proudly welcome the newest
members of our Engel & Voélkers Los Angeles team.

SANTA MONICA BEVERLY HILLS LOS ANGELES
SantaMonica.EVUSA.com BeverlyHills.EVUSA.com LosAngeles.EVUSA.com
310.460.2525 310.777.7510 323.937.5101

Argentina - Australia - Austria - Bahrain - Belgium - Canada - Chile - China - Colombia - Croatia - Czech Republic - Dominican Republic - France - Germany - Greece - Hungary - Ireland - Italy - Liechtenstein
Luxembourg - Malta - Mexico - Montenegro - Netherlands - Oman - Peru - Portugal - Qatar - Russia - South Africa - Spain - Sweden - Switzerland - Thailand - Turkey - UAE - United Kingdom - Uruguay - USA




HARMA HARTOUNI OF KELLER WILLIAMS STUDIO CITY

SCOTT NELL TEAM
AS OUR NEW AGENTS

Scott Nell is one of the San Fernando Valley’s most sought-after agents, known for his insightful,
highly effective negotiating and marketing skills, unsurpassed customer service, and commitment
to treating his clients like family. “The truth sells,” he says. “l find that when | give people great

information and advice, they make great decisions.”

Tom Clary was born and raised in Los Angeles, giving him an intimate knowledge of the Southern
California region. This ability enables buyers to find amazing properties, in areas perfect for

them -- and for sellers to market their homes in the most efficient, effective way possible.

Topher Keefer approaches real estate like everything else in life, with a positive attitude. Along
with his can do attitude, he brings out-of-the-box ideas and a fresh approach to every real

estate transaction.

Scott’s polished combination of business and people skills makes him a wizard at holding the most

difficult deals together. “My goal is to protect and serve my client to the fullest, making the

transaction as stress-free as possible. “No Individual Can Serve You Better Than a Great Team.’

SCOTT NELL | TEAM
BUY OR SELL, TRUST SCOTT NELL

SCOTT NELL 818.522.2862 Scott@ScottNellTeam.com
TOM CLARY 818.335.7662 Tom@ScottNellTeam.com
TOPHER KEEFER 818.462.1626 Topher@ScottNellTeam.com

STUDIO CITY 4061 LAUREL CANYON BLVD. = STUDIO CITY = CA 91604

KELLERWILLIAMS. REALTY
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Chuck Keller, Keller Williams Hollywood Hills
Team lLeaderand CEQ, and RickDergan, Operating
Principal, Welcome Marie and Marianne Simon

CHUCK KELLER RICK DERGAN

Welcome to KW Hollywood Hills
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DANIEL SIGNANI FOR DIRECTOR

[ am excited to be running for Director of the

Beverly Hills/ Greater Los Angeles Association of Realtors!

 Alicensed agent & member of the BHGLAAR for over 12 years

« Involved with the Association for over 5 years.

« Past member of Professional Standards & Grievance Committees.
[ joined Professional Standards to help enforce the Code of Ethics. I
wanted to help make certain our members not only respect, but also
uphold the ethical standards for which real estate practitioners are
defined by.

« Current member of the Public Policy Committee.

As a member of Public Policy, I have traveled to lobby our legislators
in Sacramento, and regularly meet with elected officials to speak and
hear our concerns over local housing issues.

e Current CAR Director

« Current Centennial Club member

[ am running to help the Association not only grow, but to protect the
preservation of Real Property rights. And, [ am committed to the
enhancement of the REALTOR® community through education,

programs, participation, and political involvement.

I appreciate your Vote!

PLEASEVOTE!
Voting begins Sept 29th and ends on Oct 10th

Please watch your email for your online ballot,

or snail mail for your paper ballot.

Daniel Signani, Realtor®, CalBRE# 01357973
0-310.777.2877 / M-310.435.2659

danic]@:‘dpsrca]cstatc .com
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