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When Banks Say “No"” We Say “Yes!"

Why haven't you called us?

Over $2.2 hillion funded since 2012.

No Tax Returns Low rate Foreign
required. Stated Income National loans

Rates start at business purpose  to $4.5 million.
3 4400% (4.456% | SSloansita $10 Rates start at
" APR). million, 3.815% (4.543%
APR).

Niche Lending: 1031 Exchange

Cross-collaterilizations, single family Spec construction

loans to LLCs, interest- ]
only jumbo loan options 1] lﬂans_to $10 million.
to 80% LTV. Prime +1.009,

Sampling of rates as of January 14, 2019

310-859-0488

www.insigniamortgage.com 9595 Wilshire Blvd. #205, Beverly Hills, CA 90212

CHRIS FURIE ﬁ DAMON GERMANIDES

BRE 01004991 | NMLS 357449 BRE 01794261 | NMLS 317894

chris@insigniamortgage.com I n S I g n I a damon@insigniamortgage.com

MORTGAGE

©2018 Insignia Mortgage, Inc. (1) Not all applicants will qualify. Minimum FICO, reserve, and other requirements apply. Contact your loan officer for additional program guidelines,
restrictions, and eligibility requirements. Rates, points, APRs and programs are subject to change without notice. Loan values (LTV) are based on bank appraisal. Actual closing time
will vary based on borrower qualifications and loan terms. Insignia Mortgage, Inc., is a real estate broker licensed by the CA Bureau of Real Estate, BRE #01969620, NMLS #1277691.
(2) With an interest-only mortgage payment, you will not pay down the loan’s principal balance during the interest-only period. Once the interest-only period ends, your payment
will increase to pay back the principal and interest. Rates are subject to increase over the life of the loan. Contact your Insignia Mortgage, Inc. loan officer to determine what your
payments might be once the interest-only period ends.
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You need a local mortgage
professional to help you fit
the right pieces together.

®m Works directly with you as
well as your client

Stellar support staff, always
keeping buyers informed and
engaged in every transaction

No deal is too small, too big

or too complicated

A true team you can count on
for all your escrows

MIKE HARTUNIAN

VICE PRESIDENT
MORTGAGE LOAN ORIGINATOR Homebridge

NMLS# 247330 AL L*STAR

Direct: (818) 728-3702
TEAM

mike.hartunian@homebridge.com
www.mikehartunian.com

Follow us on social media:

15301 Ventura Blvd., Suite D210. Sherman Oaks, CA91403 |  Branch NMLS# 1674407

This is a business-to-business communication provided for use by mortgage professionals only and is not intended for distribution to consumers or other third parties. It is not an advertisement; as such
term is defined in Section 1026.24 of Regulation Z. Homebridge Financial Services, Inc. 194 Wood Avenue South, 9th Floor, Iselin, Nj 08830. Corporate NMLS #6521. Rev. 10.04.18 (0117-0083); LR 2018-655



LOAN OFFICER SPOTLIGHT
Dan Millstone P E RL

310.295.7475 YOUR LENDER FOR LIFE
dmillstone@perimortgage.com
NMLS #: 260491; CA: 260491

Dan has been a veteran of the mortgage industry since 1986. Dan takes pride
in backing every transaction with a vast set of resources and best serves
clients who value quality, performance and efficiency — including top Realtors,
CPAs, attorneys and business managers.

Specialties:

* Purchase & refinance transactions
* Investment Properties

» Second Homes

» Cash Out Refinances

» Private Money Loans

* Units (1-4)

» Bridge Loans

22
Contact Me to Close More Loans  #easeoays

to Closing

perlmortgage.com/danmillstone | 310.295.7475 | 233 Wilshire Blvd Suite 280, Santa Monica, CA 90401

2 ) Contact PERL today! PERL Mortgage, Inc is an lllinois residential mortgage licensee (MB0004358) and equal housing lender. Licensed by the California Department of Business Oversight under the California Residential Mortgage Lending Act. NMLS #19186
BEB - lllinois Residential Mortgage Licensee - Department of Financial and Professional Regulation, Division of Banking, 100 West Randolph, 9th Floor, Chicago, lllinois, 60601, 844-768-1713, 2936 W Belmont Ave, Chicago, IL 60618 MB0004358 - NMLS #19186



NATIONWIDE 2010-2017 SCOTSMAN GUIDE

@ COHEN financial group 310-777-5401 ph.

we make deals close and doors open 310-777-5410 fax

COHEN FINANCIAL GROUP
PROUDLY ANNOUNCES ITS

NEW EXCLUSIVE BANK STATEMENT
JUMBO LOAN PROGRAM

]
* NO TAX RETURNS

* 12 MONTHS OF BANK STATEMENTS
FOR QUALIFICATION

* COMMON SENSE UNDERWRITING
* ONLY 3 MONTHS RESERVES REQUIRED
* AGGRESSIVELY PRICED

CUSTOMIZED LOAN PROGRAMS EXCLUSIVE TO COHEN FINANCIAL GROUP
5 YEAR 7 YEAR 10 YEAR
AVAILABLE TERMS/PRODUCT | Interest Only Interest Only | Interest Only 30 YEAR FIXED
ARM ARM ARM
LOAN PERCENTAGE LOAN UP TO MINIMUM CREDIT QUALIFICATION
85% $2,500,000 720 CREDIT SCORE
80% $3,500,000 680 CREDIT SCORE
75% $5,000,000 700 CREDIT SCORE
65% $10,000,000 720 CREDIT SCORE
FOREIGN NATIONAL LOANS UP TO $10,000,000
e PURCHASE e RATE/TERM REFINANCES e CASH OUT REFINANCES

CALL TO DISCUSS HOW THESE COMMON SENSE FLEXIBLE PROGRAMS CAN HELP YOUR CLIENTS NEEDS
310-777-5401

ph. 310-777-5401 e fax 310-777-5410 e markcohen@cohenfinancialgroup.com e www.cohenfinancialgroup.com

For Real Estate Professmnals Use Only
©2017 ial Group, a div of CS Financial, Inc g d Not n ppl ants will qualify. For p ofessional use only.
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€@ COHEN financial group

we make deals close and doors open

# * Top Originator
in Home Loans
Nationwide

INDUSTRY RECOGNIZES MARK COHEN AS #1 LOAN ORIGINATOR FOR THE 6TH YEAR IN A ROW!

| wanted to take a moment to thank all of you for your continued business and for keeping Cohen
Financial Group the Top Originator Nationwide. We would like to share with you the special
recognition article from Steven Wyble, online content editor of Scotsman Guide Media. WE DID IT
AGAIN!

Top Originator By Steven Wyble, online content editor, Scotsman Guide Media

Every day, Mark Cohen of Cohen Financial Group resets the clock. No matter how many loans he’s closed
that year, that month or that week, every morning he goes back to square one.

That mindset apparently works wonders. For the sixth year in a row, Cohen has topped Scotsman
Guide’s Top Dollar Volume list. Cohen’s 2017 mortgage-origination volume totaled $579.6 million. He
closed 541 loans — 67 percent of them purchases, and 33 percent refinances.

Although Cohen says resetting the clock each day motivates him to close more loans, he also benefits
from his wealth of experience. He’s been originating mortgages for more than 30 years, after getting into
the game in 1986. He also receives a ton of support from his staff, he says.

“I've got a good staff, and | know a lot of people,” he says. “I know the business and have a large clientele
and following. It’s just pieces that fall into place most of the time. Not to say that there aren't things that pop
up ... [but] if you lose a deal, you've just got to move forward.”

Cohen acknowledges that recent changes to the tax code could present challenges in the near future, par-
ticularly in the expensive Beverly Hills area where he works. Congress’ move to lower the cap on the mort-
gage interest deduction from $1 million of debt to $750,000 is worrying, but he doesn't see it having a terribly
large impact. What's more troublesome is the $10,000 cap on deducting state and local income and property
taxes, he says.

“That is a big issue,” he says, noting that the property taxes on a $3 million house can come to tens of thou-
sands of dollars per year. “It’s a big thing. It hurts,” he adds. Even so, it’s difficult to gauge the actual impact
of the tax changes this soon after their passage, Cohen says.

“You have strong demand, a low inventory and a strong economy,” he adds. “You can't really tell right now
[what the impact is] until the tide has turned and the economy slows down, and people say, ‘I can’t buy a
house because of the property taxes. Because everyone’s making more money now ... so it’s all good until
it's not good.”

Cohen says it seems inevitable that mortgage rates will continue to rise, but he doesn't think a quarter- to
a half-point rise will break the market. “But it is making it more difficult to qualify for people, especially with
these rigid ratios,” he says. “That’s going to be an issue.” But the bottom line is that there’s room in the mar-
ket for anyone who’s willing to adapt to the constant changes, Cohen says.

“It's challenging,” he says, “but people who want to find out what their niche is and (have the)
determination to do the right things in business, [they] can still compete in this very competitive market.”

For the ninth year in a row, we compiled the industry’s most comprehensive list of
the nation’s top mortgage originators. The rankings include not only the originators
who are closing the most dollar volume and the most loans, but also the leaders

in niche areas, like Federal Housing Administration, U.S. Department of Veterans
Affairs and U.S. Department of Agriculture loans as well as home equity lines of
credit. View Scotsman Guide’s Top Originators 2017 at ScotsmanGuide.com/Top2017

Ask about our New Exclusive Bank Statement Jumbo Loan Program

NO TAX RETURNS - 12 MONTHS OF BANK STATEMENTS FOR QUALIFICATION - COMMON SENSE UNDERWRITING -
ONLY 3 MONTHS RESERVES REQUIRED - AGGRESSIVELY PRICED

ph. 310-777-5401 e fax 310-777-5410 markcohen@cohenfinancialgroup.com e  www.cohenfinancialgroup.com
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The #1 Social Media Boot Camp
for real estate professionals
is coming to Los Angeles.

Discover short-cuts, tips & tricks as we reveal what works best
when using social media to grow your business!
Attendees will be registered to win an Amazon Fire HD!

Friday, Jan. 25th Friday, Jan. 25th
Where: Beverly Hills/Greater Los Angeles Where: Beverly Hills/Greater Los Angeles
Association of REALTORS Association of REALTORS
6330 San Vicente Boulevard, Suite 100 6330 San Vicente Boulevard, Suite 100
Los Angeles, CA Los Angeles, CA
Complimentary Breakfast: 9:00am Complimentary Lunch: 12:00pm
Boot Camp: 9:30am - 11:30pm Boot Camp: 12:30pm - 2:30pm

REGISTER NOW REGISTER NOW

About The Live Event:

Did you know referrals and recommendations from friends on social media has the
highest customer conversion rate in real estate marketing? Our presentation is designed
to save you time and money by demonstrating what works best when

leveraging your social media channels.

Topics Covered Will Include:

* Short-cut to understanding how social media works.

* Facebook, Twitter, LinkedIn, YouTube: Why are these the best?

* What kinds of “stuff” should | be posting?

* Maximize your time and money on social media.

* We will be offering an optional social media product solution at the end of this event.

About Our Speaker:

Dylan Handy is our social media marketing specialist committed to helping
real estate agents reach their marketing goals. Dylan’s passion for social
media marketing is evidenced by his own growing online audience, as his
enthusiastic and motivating coaching has helped agents all over the country
grow their real estate business. Dylan has dedicated his career to becoming
an expert in technologies and marketing techniques specific to the real
estate industry, so please take advantage of Dylan’s vast knowledge as he
teaches you how to develop your social media marketing plan!

LISA M.
Tampa, FL
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The MLS™, the Beverly Hills Greater Los Angeles Association of Realtors®, Malibu Association of
Realtors®, and Southwest Association of Realtors® send heartfelt thoughts to all of those affected by
the ongoing devastating Hills and Woolsey fires.

As Californians, we are strong and resilient, and together we will recover.

Here are some important resources available to you, your family, and your employees:

California Office of Emergency Services: http://www.caloes.ca.gov/

Cal Fire information hotline: 530-538-7826
Disaster Relief Helpline: SAMHSA

If you are reading this, you probably want to help. Here’s how you can:

REALTOR MEMBERS:

C.A.R. Disaster Relief Fund - established in the wake of the devastating 2003 California wildfires,
the C.A.R. Disaster Relief Fund provides grants ranging from $1,000 to $10,000 to help members of
the REALTOR® family - REALTORS®, their staff, and association members and their staff - who
incur losses due to wildfires. If you have been affected by the wildfires and need assistance, you may
apply for a grant from the C.A.R. Disaster Fund. Fill out this completed form and send to
Sharlenab@car.org. Should you have questions regarding the C.A.R. Disaster Relief Fund please call
(213) 739-8297.

If you would like to make a tax-deductible donation to the C.A.R. Disaster Relief Fund, please
make checks payable to the California Community Foundation and write “C.A.R. Disaster Relief
Fund” on the “memo” line. Send checks to the California Community Foundation, 221 S. Figueroa St.
Suite 400, Los Angeles, CA 90012. You can also make an online donation.

For additional information about the C.A.R. Disaster Relief Fund, as well as a list of resources,
please visit http://subscribe.car.org/e/85202/difference-realtorscare-/5q69vd/569442617

MAR MEMBERS:

Malibu REALTORS Charitable Fund

The mission of the MRCF is to respond to the most serious individual and family needs of the greater
Malibu area and our member community. The fund's primary focus will be on the human needs unmet
by other agencies, especially those pertaining to shelter and advocacy as well as personal, financial
and emotional issues.

Please see the website for additional information and local resources
http://www.maliburealtorscharitablefund.org/home.php

Funds from the MRCF have been donated voluntarily by members along with their annual dues
billing.

City of Malibu Woolsey Fire updates http://malibucity.org/woolsey




