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When Banks Say “No"” We Say “Yes!"

Why haven’t you called us?

Over $2.2 bhillion funded since 2012.
——

Returns Low rate Foreign
e r::\(uired. St_ated Income National |oz_ms
Rates start at business purpose  to $4.5 million.
3 440% (4.456% [SloanstoSio Rates start at
" APR). million. 3.815% (4).543%
APR).

Niche Lending: 1031 Exchange
Cross-collaterilizations, single family Spec ——

loans to LLCs, interest: o
o:?: jumbo loan options 0K loans to $10 million.

to 80% LTV. Prime +1.009

Sampling of rates as of January 2, 2019

310-859-0488

www.insigniamortgage.com 9595 Wilshire Blvd. #205, Beverly Hills, CA 90212

CHRIS FURIE ﬁ DAMON GERMANIDES

BRE 01004991 | NMLS 357449 BRE 01794261 | NMLS 317894

chris@insigniamortgage.com I n S I g n I a damon@insigniamortgage.com

MORTGAGE

©2018 Insignia Mortgage, Inc. (1) Not all applicants will qualify. Minimum FICO, reserve, and other requirements apply. Contact your loan officer for additional program guidelines,
restrictions, and eligibility requirements. Rates, points, APRs and programs are subject to change without notice. Loan values (LTV) are based on bank appraisal. Actual closing time
will vary based on borrower qualifications and loan terms. Insignia Mortgage, Inc., is a real estate broker licensed by the CA Bureau of Real Estate, BRE #01969620, NMLS #1277691.
(2) With an interest-only mortgage payment, you will not pay down the loan’s principal balance during the interest-only period. Once the interest-only period ends, your payment
will increase to pay back the principal and interest. Rates are subject to increase over the life of the loan. Contact your Insignia Mortgage, Inc. loan officer to determine what your
payments might be once the interest-only period ends.










NATIONWIDE 2010-2017 SCOTSMAN GUIDE

@ COHEN financialgroup 310-777-5401 ph.

we make deals close and doors open 310-777-5410 fax

COHEN FINANCIAL GROUP
PROUDLY ANNOUNCES ITS

NEW EXCLUSIVE BANK STATEMENT
JUMBO LOAN PROGRAM

]
* NO TAX RETURNS

* 12 MONTHS OF BANK STATEMENTS
FOR QUALIFICATION

* COMMON SENSE UNDERWRITING
* ONLY 3 MONTHS RESERVES REQUIRED
* AGGRESSIVELY PRICED

CUSTOMIZED LOAN PROGRAMS EXCLUSIVE TO COHEN FINANCIAL GROUP
5 YEAR 7 YEAR 10 YEAR
AVAILABLE TERMS/PRODUCT | Interest Only Interest Only | Interest Only 30 YEAR FIXED
ARM ARM ARM
LOAN PERCENTAGE LOAN UP TO MINIMUM CREDIT QUALIFICATION
85% $2,500,000 720 CREDIT SCORE
80% $3,500,000 680 CREDIT SCORE
75% $5,000,000 700 CREDIT SCORE
65% $10,000,000 720 CREDIT SCORE
FOREIGN NATIONAL LOANS UP TO $10,000,000
e PURCHASE e RATE/TERM REFINANCES e CASH OUT REFINANCES

CALL TO DISCUSS HOW THESE COMMON SENSE FLEXIBLE PROGRAMS CAN HELP YOUR CLIENTS NEEDS
310-777-5401

ph. 310-777-5401 e fax310-777-5410 e markcohen@cohenfinancialgroup.com e www.cohenfinancialgroup.com

For Real Estate Professmnals Use Onl
©2017 Cohen Financial Gro oup. a a division of CS Fin u Al gm ved. Not all applicants will qualify. For pro ofessional use only.
*By dollar e g g AT S ews szooo igin 2012 dS t sman Guide, “Top Originato 2012 2013 2014, 2015 a d2016 !l

Rates p g rams, and APR bj ct to h g any time witho t p io e PI ontact Cohen Financial Group for e detal I AII LTVs
appraised value. Examples of payments a f st-trust deed. Coher F \G p a div of CS Financial, Inc., a b oker licensed by th CA B
Lic #0125/559 NMLS# 31132.




€@ COHEN financial group

we make deals close and doors open

# * Top Originator
in Home Loans
Nationwide

INDUSTRY RECOGNIZES MARK COHEN AS #1 LOAN ORIGINATOR FOR THE 6TH YEAR IN A ROW!

| wanted to take a moment to thank all of you for your continued business and for keeping Cohen
Financial Group the Top Originator Nationwide. We would like to share with you the special
recognition article from Steven Wyble, online content editor of Scotsman Guide Media. WE DID IT
AGAIN!

Top Originator By Steven Wyble, online content editor, Scotsman Guide Media

Every day, Mark Cohen of Cohen Financial Group resets the clock. No matter how many loans he’s closed
that year, that month or that week, every morning he goes back to square one.

That mindset apparently works wonders. For the sixth year in a row, Cohen has topped Scotsman
Guide’s Top Dollar Volume list. Cohen’s 2017 mortgage-origination volume totaled $579.6 million. He
closed 541 loans — 67 percent of them purchases, and 33 percent refinances.

Although Cohen says resetting the clock each day motivates him to close more loans, he also benefits
from his wealth of experience. He’s been originating mortgages for more than 30 years, after getting into
the game in 1986. He also receives a ton of support from his staff, he says.

“I've got a good staff, and | know a lot of people,” he says. “| know the business and have a large clientele
and following. It’s just pieces that fall into place most of the time. Not to say that there aren’t things that pop
up ... [but] if you lose a deal, you've just got to move forward.”

Cohen acknowledges that recent changes to the tax code could present challenges in the near future, par-
ticularly in the expensive Beverly Hills area where he works. Congress’ move to lower the cap on the mort-
gage interest deduction from $1 million of debt to $750,000 is worrying, but he doesn't see it having a terribly
large impact. What's more troublesome is the $10,000 cap on deducting state and local income and property
taxes, he says.

“That is a big issue,” he says, noting that the property taxes on a $3 million house can come to tens of thou-
sands of dollars per year. “It’s a big thing. It hurts,” he adds. Even so, it’s difficult to gauge the actual impact
of the tax changes this soon after their passage, Cohen says.

“You have strong demand, a low inventory and a strong economy,” he adds. “You can’t really tell right now
[what the impact is] until the tide has turned and the economy slows down, and people say, ‘| can't buy a
house because of the property taxes. Because everyone’s making more money now ... so it’s all good until
it's not good.”

Cohen says it seems inevitable that mortgage rates will continue to rise, but he doesn't think a quarter- to
a half-point rise will break the market. “But it is making it more difficult to qualify for people, especially with
these rigid ratios,” he says. “That’s going to be an issue.” But the bottom line is that there’s room in the mar-
ket for anyone who’s willing to adapt to the constant changes, Cohen says.

“It’'s challenging,” he says, “but people who want to find out what their niche is and (have the)
determination to do the right things in business, [they] can still compete in this very competitive market.”

For the ninth year in a row, we compiled the industry’s most comprehensive list of
the nation’s top mortgage originators. The rankings include not only the originators
who are closing the most dollar volume and the most loans, but also the leaders

in niche areas, like Federal Housing Administration, U.S. Department of Veterans
Affairs and U.S. Department of Agriculture loans as well as home equity lines of
credit. View Scotsman Guide’s Top Originators 2017 at ScotsmanGuide.com/Top2017

Ask about our New Exclusive Bank Statement Jumbo Loan Program

NO TAX RETURNS - 12 MONTHS OF BANK STATEMENTS FOR QUALIFICATION - COMMON SENSE UNDERWRITING -
ONLY 3 MONTHS RESERVES REQUIRED - AGGRESSIVELY PRICED

ph. 310-777-5401 e fax 310-777-5410 markcohen@cohenfinancialgroup.com e  www.cohenfinancialgroup.com
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Advertise yout Listings

The MLS Broker Caravan”

THE ONLY REALTOR® - OWNED ONLINE & PRINT OPEN HOUSE GUIDE

Scan QR code to view digital version.

REALTOR® members can now
make an offer from the Agent Detail Full Report
on VESTAPLUS™!
It's as simple

Reach 4,500+ real estate professionals on print...

...and get TM+ views online.

You
A=

Advertise your listings on The MLS Brooker Caravan!
310-358-1833 | HelpDesk@TheMLS.com
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You need a local mortgage
professional to help you fit
the right pieces together.

®m Works directly with you as
well as your client

Stellar support staff, always
keeping buyers informed and
engaged in every transaction

No deal is too small, too big

or too complicated

A true team you can count on
for all your escrows

MIKE HARTUNIAN

VICE PRESIDENT
MORTGAGE LOAN ORIGINATOR Homebridge

NMLS# 247330 AL L*STAR

Direct: (818) 728-3702
TEAM

mike.hartunian@homebridge.com
www.mikehartunian.com

Follow us on social media:

15301 Ventura Blvd., Suite D210. Sherman Oaks, CA91403 |  Branch NMLS# 1674407

This is a business-to-business communication provided for use by mortgage professionals only and is not intended for distribution to consumers or other third parties. It is not an advertisement; as such
term is defined in Section 1026.24 of Regulation Z. Homebridge Financial Services, Inc. 194 Wood Avenue South, 9th Floor, Iselin, Nj 08830. Corporate NMLS #6521. Rev. 10.04.18 (0117-0083); LR 2018-655
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RODEO REALTY

PACIFI C PALISADES

Syd Leibovitch, President of Rodeo Realty,
is proud to

e/cme

MARC CHORIN

as Branch Manager of our
Pacific Palisades Office

With his long-standing tradition of
real estate excellence, Marc Chorin is
respected as one of the foremost agents in
Westside real estate. During his 26 years in
business, he’s built a thriving career with
a loyal following of satisfied clients. His
trademark “winning spirit”, competitive
outlook, marketing acumen and top
negotiating skills are the foundation of his
success.

Rodeo Realty is extremely proud to
welcome Marc as Branch Manager of our
Pacific Palisades office.

MARC CHORIN
310.995.6344
MarcChorin@RodeoRE.com
DRE lic# 01143383

839 Via De La Paz, Pacific Palisades

Alyc Maselli ¢ Director of Business Development ¢ 310-897-1272

www.RodeoRE.com
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VESTAPLUS™

MLS Software Solutions

1. Most Viewed Listings

Keep track of how many times
your client views a listing and
when the last time he/she
viewed a listing.

Ll Most Viewed

2. Client Daily
Activity Reports

Your client activity reports are
sent out to you daily.

T0P10

REASONS

for Using the VESTAPLUS™
CLIENT DASHBOARD

THE MLS BROKER CARAVAN™

CLIENT DASHBOARD )

3. Email &
Text
Shared emails and
texts are stored, so
you can always keep

track of what you
sent to your clients.

&

4. Rated
Properties

Clients can rate properties as
Favorites, Maybes and Rejected.

¢ ?X
8

3 6

5. Notes

Emails are sent out every time
the client or agent creates a
note on a listing.

B Notes 0

6. Saved Searches

All clients’ activities are centrally
located in the Client Dashboard.

& Saved Searches

8. Powerful Mapping
Tools

The Client Dashboard provides
users with two views and with
the ability to view layers such
as traffic, areas, and important
school information in the
Explore feature.

Client Dashboard (Full view)

9. Branded Dashboard

The Client Dashboard is branded
to the agent that created it.

Client Dashboard (Top-left corner view)

/. Mobile View

Notifications are accessible via
your smartphone.

Questions? Give us a call at 310-358-1833

www.themls.com

10. Client Search

The Client Dashboard allows
your clients to search MLS data
in real-time with the ability to
rate listings returned in the
search results.
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BROKER CARAVAN

ONLY REALTOR®-OWNED ONLINE & PRINT OPEN HOUSE GUIDE

Take Advantage of our Money Saving Packages g»

Agent Property Full-Page B&W & Showcase w/Color Photo
$129 (529 SAVINGS)

Agent Property Full-Page Color & Showcase w/Color Photo 4’ 500 +
$430 (544 SAVINGS) Magazines

Agent Property Full-Page Color & Agent Property Full-Page B&W Delivered Weekly
$479 ($55 SAVINGS)

Call a LIVE Customer Service Representative to find out more!
310-358-1833 or 760-459-8712




