THE MLS BROKER CARAVAN™ TUESDAY, SEPTEMBER 25, 2018 | A1

When Banks Say “No"” We Say “Yes!"

Why haven't you called us?

Over $2.2 bhillion funded since 2012.
——

No Tax Returns Low rate Foreign
required. Stated Income National loans

Rates start at business purpose  to $4.5 million.
3.19% (4.208% loans to $10 Rates start at
" APR). million. 3.69% (4.261%
APR).

Niche Lending: 1031 Exchange

Cross-collaterilizations, single family Spec constructiop

loans to LLCs, interest- Al
only jumbo loan options 1] 'OaHS_to $10 million.
to 80% LTV. Prime +1.009

Sampling of rates as of September 19, 2018

310-859-0488

www.insigniamortgage.com 9595 Wilshire Blvd. #205, Beverly Hills, CA 90212

CHRIS FURIE ﬁ DAMON GERMANIDES

BRE 01004991 | NMLS 357449 BRE 01794261 | NMLS 317894

chris@insigniamortgage.com I n S I g n I a damon@insigniamortgage.com

MORTGAGE

©2018 Insignia Mortgage, Inc. (1) Not all applicants will qualify. Minimum FICO, reserve, and other requirements apply. Contact your loan officer for additional program guidelines,
restrictions, and eligibility requirements. Rates, points, APRs and programs are subject to change without notice. Loan values (LTV) are based on bank appraisal. Actual closing time
will vary based on borrower qualifications and loan terms. Insignia Mortgage, Inc., is a real estate broker licensed by the CA Bureau of Real Estate, BRE #01969620, NMLS #1277691.
(2) With an interest-only mortgage payment, you will not pay down the loan’s principal balance during the interest-only period. Once the interest-only period ends, your payment
will increase to pay back the principal and interest. Rates are subject to increase over the life of the loan. Contact your Insignia Mortgage, Inc. loan officer to determine what your
payments might be once the interest-only period ends.










LOAN OFFICER SPOTLIGHT
Jonathan O’Donnell P E RL

310.480.6863 YOUR LENDER FOR LIFE
jodonnell@perimortgage.com
NMLS #: 301511; CA: 301511

Jonathan has been helping buyers obtain financing for
more than 20 years, closing over $1 billion in mortgage
loans. Achieving “Top Producer” year after year, Jonathan's
consistent track record means that his pre-approval letters
carry the assurance that real estate agents want and the
confidence that buyers need.

22
Contact Me to Close More Loans  #easeoar

to Closing

perlmortgage.com/jodonnell | 310.480.6863 | 233 Wilshire Blvd Suite 280, Santa Monica, CA 90401

3 © Contact PERL today! PERL Mortgage, Inc is an lllinois residential mortgage licensee (MB0004358) and equal housing lender. Licensed by the California Department of Business Oversight under the California Residential Mortgage Lending Act. NMLS #19186
Bl - lllinois Residential Mortgage Licensee - Department of Financial and Professional Regulation, Division of Banking, 100 West Randolph, 9th Floor, Chicago, lllinois, 60601, 844-768-1713, 2936 W Belmont Ave, Chicago, IL 60618 MB0004358 - NMLS #19186
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YOUR LOCAL
LENDING TEAM.

High-touch customer service
Dedicated support team

Jumbo pricing

Variety of adjustable rate options
50 state lending authority

Quick turn times and funding

Dana Dukelow Doug Burton Garrison Benson
Senior Loan Originator Branch Manager Loan Originator
NMLS# 252986 NMLS# 251062 NMLS# 1690228
Direct: 323.394.1909 Direct: 323.828.3684 Direct: 323.499.5250
eFax: 866.261.6655 Fax: 310.943.2498 Cell: 847.778.5998
DDukelow@WintrustMortgage.com DBurton@WintrustMortgage.com GBenson@WintrustMortgage.com
www.DanaDukelow.com www.BurtonLoans.com www.WintrustMortgage.com

WENTRUST 6255 W. Sunset Blvd, Ste 950

MORTGAGE Hollywood, CA 90028

EQUAL HOUSING
Wintrust Mortgage is a division of Barrington Bank & Trust Company, N.A., a Wintrust Community Bank, NMLS# 449042 © 2018 Wintrust Mortgage. LENDER




NATIONWIDE 2010-2017 SCOTSMAN GUIDE

@ COHEN financial group 310-777-5401 ph.

we make deals close and doors open 310-777-5410 fax

COHEN FINANCIAL GROUP
PROUDLY ANNOUNCES ITS

NEW EXCLUSIVE BANK STATEMENT
JUMBO LOAN PROGRAM

]
* NO TAX RETURNS

* 12 MONTHS OF BANK STATEMENTS
FOR QUALIFICATION

* COMMON SENSE UNDERWRITING
* ONLY 3 MONTHS RESERVES REQUIRED
* AGGRESSIVELY PRICED

CUSTOMIZED LOAN PROGRAMS EXCLUSIVE TO COHEN FINANCIAL GROUP
5 YEAR 7 YEAR 10 YEAR
AVAILABLE TERMS/PRODUCT | Interest Only Interest Only | Interest Only 30 YEAR FIXED
ARM ARM ARM
LOAN PERCENTAGE LOAN UP TO MINIMUM CREDIT QUALIFICATION
85% $2,500,000 720 CREDIT SCORE
80% $3,500,000 680 CREDIT SCORE
75% $5,000,000 700 CREDIT SCORE
65% $10,000,000 720 CREDIT SCORE
FOREIGN NATIONAL LOANS UP TO $10,000,000
e PURCHASE e RATE/TERM REFINANCES e CASH OUT REFINANCES

CALL TO DISCUSS HOW THESE COMMON SENSE FLEXIBLE PROGRAMS CAN HELP YOUR CLIENTS NEEDS
310-777-5401

ph. 310-777-5401 e fax310-777-5410 e markcohen@cohenfinancialgroup.com e www.cohenfinancialgroup.com
For Real Estate Professmnals Use Only

us
] 2014 2015 d2016
r more detal \ AH LTVs
roker dbyth CAB

appraised v Exa
Lic.# 012575 NMLS# sw 132



€@ COHEN financial group

we make deals close and doors open

# * Top Originator
in Home Loans

Nationwide

INDUSTRY RECOGNIZES MARK COHEN AS #1 LOAN ORIGINATOR FOR THE 6TH YEAR IN A ROW!

| wanted to take a moment to thank all of you for your continued business and for keeping Cohen
Financial Group the Top Originator Nationwide. We would like to share with you the special
recognition article from Steven Wyble, online content editor of Scotsman Guide Media. WE DID T
AGAIN!

Top Originator By Steven Wyble, online content editor, Scotsman Guide Media

Every day, Mark Cohen of Cohen Financial Group resets the clock. No matter how many loans he’s closed
that year, that month or that week, every morning he goes back to square one.

That mindset apparently works wonders. For the sixth year in a row, Cohen has topped Scotsman
Guide’s Top Dollar Volume list. Cohen’s 2017 mortgage-origination volume totaled $579.6 million. He
closed 541 loans — 67 percent of them purchases, and 33 percent refinances.

Although Cohen says resetting the clock each day motivates him to close more loans, he also benefits
from his wealth of experience. He’s been originating mortgages for more than 30 years, after getting into
the game in 1986. He also receives a ton of support from his staff, he says.

“I've got a good staff, and | know a lot of people,” he says. “| know the business and have a large clientele
and following. It’s just pieces that fall into place most of the time. Not to say that there aren’t things that pop
up ... [but] if you lose a deal, you've just got to move forward.”

Cohen acknowledges that recent changes to the tax code could present challenges in the near future, par-
ticularly in the expensive Beverly Hills area where he works. Congress’ move to lower the cap on the mort-
gage interest deduction from $1 million of debt to $750,000 is worrying, but he doesn’t see it having a terribly
large impact. What's more troublesome is the $10,000 cap on deducting state and local income and property
taxes, he says.

“That is a big issue,” he says, noting that the property taxes on a $3 million house can come to tens of thou-
sands of dollars per year. “It's a big thing. It hurts,” he adds. Even so, it’s difficult to gauge the actual impact
of the tax changes this soon after their passage, Cohen says.

“You have strong demand, a low inventory and a strong economy,” he adds. “You can’t really tell right now
[what the impact is] until the tide has turned and the economy slows down, and people say, ‘| can't buy a
house because of the property taxes.’ Because everyone’s making more money now ... so it’s all good until
it’s not good.”

Cohen says it seems inevitable that mortgage rates will continue to rise, but he doesn’t think a quarter- to
a half-point rise will break the market. “But it is making it more difficult to qualify for people, especially with
these rigid ratios,” he says. “That’s going to be an issue.” But the bottom line is that there’s room in the mar-
ket for anyone who’s willing to adapt to the constant changes, Cohen says.

“It’'s challenging,” he says, “but people who want to find out what their niche is and (have the)
determination to do the right things in business, [they] can still compete in this very competitive market.”

For the ninth year in a row, we compiled the industry’s most comprehensive list of
the nation’s top mortgage originators. The rankings include not only the originators
who are closing the most dollar volume and the most loans, but also the leaders

in niche areas, like Federal Housing Administration, U.S. Department of Veterans
Affairs and U.S. Department of Agriculture loans as well as home equity lines of
credit. View Scotsman Guide’s Top Originators 2017 at ScotsmanGuide.com/Top2017

Ask about our New Exclusive Bank Statement Jumbo Loan Program

NO TAX RETURNS - 12 MONTHS OF BANK STATEMENTS FOR QUALIFICATION - COMMON SENSE UNDERWRITING -
ONLY 3 MONTHS RESERVES REQUIRED - AGGRESSIVELY PRICED

ph. 310-777-5401 e fax 310-777-5410 e markcohen@cohenfinancialgroup.com e www.cohenfinancialgroup.com




COREY WEISS

BEVERLY HILLS

310.420.8101
CoreyWeiss@bhhscal.com

Lic#: 01792023

A native Angelino with over a decade of experience, Corey offers unsurpassed marketing, communication
and negotiating skills; in-depth market knowledge; honesty, integrity, and a keen eye for details. He is
enthusiastic about leading-edge technology and prides himself on maximizing the effectiveness of
new resources in a way to best serve his clients.

His longstanding reputation for getting results and his sophisticated yet down-to-earth approach provide
discriminating clientele with a distinct advantage in the purchase and sale of luxury properties.

We proudly welcome Corey Weiss upon his return to Berkshire Hathaway HomeServices California Properties.

Nick Cacarnakis John Closson Kathy King
Branch Manager Regional Vice President Regional Vice President
Beverly Hills Los Angeles Los Angeles

BERKSHIRE HATHAWAY

HomeServices
California Properties

BEVERLY HILLS OFFICE | 131 SOUTH RODEO DRIVE, SUITE 100 | 310.777.7800

©2018 Berkshire Hathaway HomeServices California Properties is a member of the franchise system of BHH Affiliates LLC.



DAVID GRAY

BEVERLY HILLS

310.962.0237
DavidGray@bhhscal.com
Lic#: 00871870

David, a Southern California native who began his real estate career shortly after graduating from USC Business
School, returns with over 20 years’ experience. Having represented buyers and sellers from Los Feliz to Pacific
Palisades, and renovating properties in Beverly Hills, Hancock Park, and West Hollywood, David is acutely aware of

the personal and financial intricacies of the real estate transaction.

Berkshire Hathaway HomeServices California Properties is delighted that David has rejoined our Beverly Hills office.

Nick Cacarnakis John Closson Kathy King
Branch Manager Regional Vice President Regional Vice President
Beverly Hills Los Angeles Los Angeles

BERKSHIRE HATHAWAY

HomeServices
California Properties

BEVERLY HILLS OFFICE | 131 SOUTH RODEO DRIVE, SUITE 100 | 310.777.7800

©2018 Berkshire Hathaway HomeServices California Properties is a member of the franchise system of BHH Affiliates LLC.
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Beverly Hills/Greater Los Angeles Association of REALTORS® hosts....

“With Emphasis on working with Buyers”

Monday, October 1, 2018
9:00am - 5:00pm
Check in begins at 8:30am

Beverly Hills/Greater Los Angeles Association of REALTORS®
6330 San Vicente Blvd., Suite 100, Los Angeles, CA 90048

Reduced Course Cost: $49 7 CE Credits
PARKING VALIDATION NOT INCLUDED

Register online at: www.bhglaar.com

About Your Instructor

Michael Simpson is a broker and owner of multiple real estate franchises. He
was the #3 Commercial agent in Ca and Hawaii, closed over 100 transactions
per year for years and the top 1% of all agents in the United States.

YOU WILL LEARN MARKETING STRATEGIES INCLUDING:
e How to put 4 marketing systems into action what will deliver every level of client.

o How to qualify prospects in 3 minutes or less and ONLY work with clients who are ready to do business
today

« How to reach eager sellers with MASSIVE portfolios without having a single listing
YOU WILL LEARN THE STEPS:

o How to calculate Cap Rates, Gross Rent Multiplier (G.R.M.’s) & set up sheets

e Terminology and tips for communicating with investors and other C.I. Brokers

« How to calculate Return on Investment (R.O.l.) vacancy, expense factors

« How to analyze and determine value using the income approach

e How to do rent survey and the impact of market rent vs. actual rent on value

« How investors make buying decisions

« How to find investor clients

..... And more!

This Course is approved for “7Thours” of Continuing Education Credit in Consumer Service.

-CalBRE Sponsor No. 1002
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Want More

Friday
October 5, 2018
1:00pm - 2:30pm

Listings?

Get them with

* ° BH/GLAAR
G I II. A n n U Illly 6330 San Vicente Blvd.
Suite 100
Presenfed by Nathan Truax Los Angeles, CA 90048

Learn how to combine Real Estate, Large Non-Profit
Organizations, National Insurance Companies, and Real
Estate Owners in a unique way to benefit all parties!

There are specific non-profit organizations that are licensed F R E E

by the state of CA to provide donors of real estate lifetime
income in exchange for the future gift of property. There is
a legal way for real estate agents to get compensated on

the referral of these donors to non-profifs. Register Online at:

Benefits include: www.bhglaar.com

. Information on how to generate additional

commissionable sales PARKING VALIDATION

. Exclusive Access to online resources NOT INCLUDED

. One-on-one coaching

Cancellation/No Show Policy:

All cancellations for courses must be
received no less than 24 hours prior to
the course start date. Cancellations
may be made via email, mail, phone or
fax. Upon proper nofification of cancel-
lation your account will be credited in
the amount of the course. Credits may
be applied to future education courses.
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T ™ The MLS Training Center™
VES l LUS 8350 Wilshire Blvd., 1st Floor

MLS Software Solutions Beverly Hills, 90211

Mondays through October 29 Classes are FREE to members of The MLS™.
Morning Class: 10 AM - Noon Advanced registration is required. Please
Afternoon Class: 1 PM - 3 PM show up a few minutes in advance to get
*Laptops will be provided set up with a laptop.

Limited space! Register now at
TheMLSSchool.Eventbrite.com

Questions? Call 310-358-1833
HelpDesk@themls.com | www.themls.com




